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Corralling the Elusive Account 
Benjamin P. Croft, M. D. 
Greenfield, Mass. 





What a busy specialist has done in the way of collecting 
his accounts is graphically set forth herein. It is a 
kplendid exposition of the subject. 





HE story of the busy practi- have easily fallen into that class so 
tioner but poor colléctor aptly described in the above men- 
which appeared as an editorial tioned editorial. 

a recent issue of MEDICAL Hence, from sheer necessity if 

CONOMICS was pathetic and unfor- not from instinct, when I com- 
unately too true to make its read- menced practicing medicine over 
mg one of comfort or of pride in’ twenty-six years ago I sent out 
hat phase of our labors, therefore statements the first month and 
t seems to me that a presentation have done so every month since, 
f any method, which has tended except when prevented by illness 
o reduce the severity of the symp-_ or vacation. I appreciate that one 
oms of a disease which has such doing largely an office practice has 
n influence upon practically every more time for this detail and it is 
ractitioner, seems justified. of course made easier if one has 
So far as I recall, the subject of an office assistant, but I think that 
he financial aspects of the praec- I am so constituted temperament- 
ice of medicine was in the same _ ally that I would have adopted the 
ategory with that of Medical same plan and found a way to 
pthics and Medical History in my execute it even had I maintained 
pllege curriculum, conspicuous by a busy general practice. 
s absence, therefore one received Although I have become 
is diploma, which was supposed grounded in the ethics of our pro- 
0 represent a foundation in the fession and am in complete sym- 
rience and art, with those three pathy with its spirit I have no 
ery important stones missing, and delusions about the dangers if they 
ad it not been for some prelim- were allowed to interfere with the 
mary business training, I might business end of our work. 
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Practicing in a semi-rural local- 
ity and for a period of a quarter of 
a century I think it inevitable that 
even the specialist finds it neces- 
sary to carry a relatively large 
number of open accounts upon his 
books and so for a good many 
years I have found myself with a 
monthly statement of about one 
hundred active accounts amount- 
ing to an average total of around 
$2500. That a certain percentage 
of this number will prove to be 
slow and have to be constantly 
stimulated goes without saying. 
If I say also that the work is dis- 
tasteful and a source of irritation 
it will be understood by those of 
my confreres who are deeply inter- 
ested in the scientific end of their 
calling and regret the taking of 
time which they would like to 
employ in trying to keep up with 
the rapid progress of our profes- 
sion. 

But our highly specialized civil- 
ization presents certain facts which 
cannot be side stepped with safety 
and one of these is that money is 
practically the sole medium of 
exchange in the average com- 
munity, and though the true physi- 
cian might desire to practice his 
ealling without that as the central 
thought or stimulus, yet if he 
ignores the accepted means of 
prodding those humans who natur- 
ally or by acquisition develop the 
habit of financial anesthesia he 
does so at his own financial peril. 

Because of the disagreeable na- 
ture of accounts collecting and my 
ignorance of methods, and of 
human psychology my early efforts 
proved ineffective and costly and 
I look back upon them with con- 
siderable regret and even with 
shame. So far as I know I have 
tried every form of collecting dur- 
ing my time, from the peremptory 
challenge of local attorneys to the 
polite letters written on different 
colored paper of the modern col- 
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lecting agency. It is my personal 
conclusion that for me they have 
simply been an acknowledgment 
that in turning over to someone 
else to collect, an obligation which 
I helped to establish, I have 
shirked a part of my work and that 
had it been studied with the same 
eare that I have tried to give to 
the other component parts of my 
practice, I would have collected 
more money, retained some good 
will lost through erude methods 
and, last but not least, been able 
to detect more of those persons 
who, though intending to pay, and 
who even do pay a part, soon reach 
their financial limitation and 
should not be pressed beyond it. 
When I used the expression ‘‘an 
obligation which I helped to 
establish?’ I did so advisedly be: 
cause I have come to feel that from 
the personal study monthly of out- 
standing accounts one will be abl 
to acquire a certain degree of skil 
in being able to recognize the dif 
ferent classes of financial risks an@ 
he will learn to give this mattey 
more thought when the foundatiog 
of the claim is laid; that is, a 
the first visit, instead of concen 
trating his interest when the obli 
gation is completed. He will be 
able to pick with a fair degree of 
accuracy the individual whosd 
credit is good but who does noj 
pay cash because he has becom# 
habituated to paying by check “ 
then only upon presentation o 
monthly statements; or to recog 
nize the individuals ‘‘who just 
hate to run up a bill’? and whq 
will pay on the impulse, but who 
if delay is suggested, will quickly 
adapt themselves and make thé 
hardest kind of debtors; or the 
type who insist upon the ultimate 
in service and are resentful of any 
seeming neglect and who say 
nothing about financial obligatio 
from start to finish but who prov 
exceedingly disagreeable whe 
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their bill somewhere near repre- 
sents their selfish desires. 

When I mentioned above the 
modern collecting agency I did not 
condemn them because I have 
learned something from their meth- 
ods and if I have better success 
under my own plan it is simply 
because of the really personal note 
which I try to incorporate into my 
efforts. 

And so I have come to set apart 
some time each month to study my 
financial accounts and the effort is 
made up of the following parts: 

1. A cheap journal into which 
every sort of financial transaction 
connected with my business is 
entered at the time it is consum- 
mated. If the consultation results 
in cash it is entered under the cash 
column and the account is closed 
as far as that part of my book- 
keeping method is concerned. If it 
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is a charge account the amount 
appears in a different column. If 
it is a paid-on-account item this 
also appears in the cash column. 
(Figure 1.) 

2. I maintain a simple double 
entry bookkeeping system but its 
detailed description is not pertin- 
ent in this discussion and I refer 
to it only to say that when each 
day items of every nature are 
posted, those relating to deferred 
payments are taken from the day 
journal and placed upon a special 
but simply ruled 5x3 standard 
index card which shows the name, 
address, date, nature of the item, 
amount of debit, any previous 
eredits and finally the balance due. 
These cards are slipped behind a 
single division alphabetical guide 
in an open box on the desk in the 
daytime and in a drawer in my safe 
at night. (Figure 2.) 





(Figure 1.) 
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BALANCE 





CREDITS 


DEBITS 





‘(Figure 2.) 


3. At the end of the month 
every account which shows an un- 
paid balance no matter how old 
or how small, is typed on sheets of 
paper headed ‘‘Accounts Receiv- 
able,’’ and this shows, besides the 
name and amount, dates in paren- 
thesis against certain names. I 
take this list and place a check 
mark against the names of those 
whose treatment is not completed 
and against any who for some spe- 
cial reason are not to have a state- 
ment then. (Figure 3.) 

4. From this printed list the 
monthly statements are prepared 


on special forms which I evolved 
some years ago. This has printed 
upon it the name of each kind of 
transaction which my work in- 
volves and the labor of filling them 
out is thereby reduced to a mini- 
mum. (Figure 4.) All of these 
items are self-explanatory except 
possibly that of ‘‘ Bill Rendered.’’ 
Against this is placed the date 
when a bill was first sent (shown 
in parenthesis on Accounts Receiv- 
able list). This date is intended 
to remind the debtor of the ap- 
proximate age of the account and 
it is later made more emphatic by 








Anderson, John 
*Angier, Edward 
Angus, Richard Mrs. 


Bertrand, Samuel (8/1/24) 
*Billings, Frank 
Becher, Walter (6/1/22) 


Christopher, John 
*Cronkhite, Albert 
Custis, James 





ACCOUNTS RECEIVABLE DECEMBER 1, 1925 

















(Figure 3.) 
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a rubber stamp which conveys the 
same impression. This date is also 
the basis on which I evolve my 
varying latter forms. (Figure 4.) 
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SPECIAL NOTICE 
1F YOU WANT AN ITEMIZED STATEMENT 
FOR REFERENCE. KEEP THE UPPER PART 
OF THIS BILL AND RETURN THIS STUB WITH 
YOUR REMITTANCE 
CHECK AND MONEY ORDER VOUCHERS 
CONSIDERED YOUR RECEIPT. 








NAME — 


AMOUNT DUE ___ 79° =* 





(Figure 4.) 


5. When the statements are 
completed they are again placed 
before me and I separate them into 
three classes, (a) those contracted 
the previous month or who through 
experience or other sources of in- 
formation I have reason to believe 
Will pay without special pleading; 
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these are mailed without comment 
but with the sincere hope that they 
will close their account promptly 
and not remain to join the other 
two classes; (b) those who have 
paid a part of their account but 
who have lapsed for several 
months and (c) those who have 
apparently forgotten my existence. 


> 
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(Figure 5.) 
To both these latter, (a) and (b) I 
make some kind of a personal ap- 
peal each month and this varies 
from a letter of considerable length 
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Dear Sir: 


Every once in a while a collecting agency comes along and 
urges me to let them have my list of uncollected accounts and 
they will guarantee a large per cent. of collection. They really 
don’t believe me when I tell them that I am sure that most of 
those who owe me intend to pay and I do not want to do any- 
thing to spoil our friendly relations. 


Now that is the way I feel about this account but as I 
look it over I am wondering if your delay is due to a desire to 
pay it all at once. 


Although I can’t seem to get used to owing bills myself, yet 
it took me some time to learn that the next thing to paying 
in full was to reduce the amount by regular installments and in 

~this way I try to maintain my credit, while I am obliged to 
extend so much financial accommodation to my patients. 


I know you intend to pay this account sometime but I want 
you to do something to help me now so I am enclosing a stamped 
and addressed envelope into which you can put a check or 
money, no matter how little, or a note telling me when I may 
expect some help from you. 


Yours truly, 














(Figure 6.) 


to an apt quotation of a few words. 
6. It would be of little service 


other influencing factors. I early 


to reproduce the complete file of 
these several efforts. One can 
guess their tenor and that the 
latter depends much upon the age 
of the account, one’s particular 
mood and need of money and many 


learned the psychie value of creat- 
ing an impression of success, both 
professional and financial, and I 
try not to depart from my rule 
based thereon, either in my per 
sonal appearance, professional 
equipment or business ability, and 








Dear Sir: 


A month ago I sent out a call for financial help to twenty- 
five patients who had been owing me for varying lengths of 
time. Of this number only four replied, and if you will believe 
it, all four are widows. One who supports five children, closed 





her account; two others paid installments; the fourth wrote that 
continued illness prevented her sending anything then and all 
expressed their appreciation of the financial accommodation and 
character of the services rendered. Are widows more competent 
financiers, or just more sensitive to their financial obligations? 


Yours truly, 














(Figure 7.) 
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so when I make a special plea to a 
patient for @ more prompt dis- 
charge of his finarcial obligation, 
I never do so On the score of 
poverty but on the basis of a 
mutual obligation honest. assumed 
and express the belief that it will 
ultimately be discharged. 

I have come to feel that there 








I have tried to be a 


patient waiter for che 
payment of this bill, 
But—— 
Suppose No one 
Paid Their Bills. 




















(Figure 8.) . 


is no average dead line for these 
unpaid accounts but aiter I have 
become convinced of their practi- 
cally hopeless character, from re- 
peated trials, I place them on my 
Profit and Loss list, but even from 
here I not infrequently have to 
disinter them because they sud- 
denly become alive. 

A brief word in closing descrip- 
tive of some particular efforts 
might interest you. On the back 
of my statement slips (Figure 5) 
will be found printed seven reasons 
why a doctor’s bills should be paid 
promptly. I have reason to believe 
from the testimony of many pa- 
tients that this has been more pro- 
ductive in financial results than 
any of my other literary efforts. 
It is only a short time ago one of 
our most successful business men 
stepped in to personally pay his 
bill and to tell me that he found 
the reasons given for prompt pay- 
ments so conclusive that he felt 
that he should pay his as soon as 
possible, 

A few months ago I sent out 
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requests for settlement of delayed 
accounts and urged either payment 
or a note of explanation and I en- 
closed a self addressed stamped 
envelope (see Figure 6). This did 
not seem to have much pulling 
power as I only heard from four, 
but I utilized this number for the 
text of my next appeal (see 
Figure 7). This evidently got a 
hearing for several more either 
paid their accounts in full or in 
part or sent a note in the stamped 
envelope sent out the previous 
month and some others telephoned 
their good intentions. 

Two other recent efforts are 
shown as figures 8 and 9, and my 
last one was in the shape of a New 
Year Greeting card prepared by a 
local printer and is shown as 
figure 10, 

The thought I want to leave is 
not the detailed method of one in- 
dividual, but the wisdom and many 
advantages of conveying to your 
debtor through your own particular 
efforts the fact that you have your 
and thought on his or her 
unpaid account, that you have not 
delegated its collection to some 
disinterested third party and that 
the commonly aecepted opinion 
that physicians are poor business 
men does not apply to you. 
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DON’T 
PUT THINGS 
OFF,—PUT 
THEM OVER! 

















(Figure 9.) 


You need have no fear that sys- 
tematic business methods, carried 
out with tact and judgment, will 
affect unfavorably your standing in 
your community or that of itself it 
will decrease the number or qual- 
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Greenfield, Mass. 


very Happy New Year with abundant prosper- 

ity, and to remind you that on..-.___.. T 

exchanged with you my time and skill known 

as professional serviccs, and for which you — 
agreed to pay. You can add prosperity to my New Year by discharg- 
ing your part of the obligation. Please let such a resolution head your 
list. 


' 
' 
! 
! 
i 
| 
This little card will help me to wish you a ' 
i 
i 
1 
' 
! 
i 
' 
I 


With kind personal regards, I remain 


Yours sincerely, 


I deveiaslahsneacashiciltininddasieniainphisidincstaniescapnns sinc 
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(Figure 10.) 


ity of your clientele. On the other and effort to the other divisions of 


hand in addition to its financial re- your daily work and you will come 
turns, the efforts will show a reflex to realize that it is possible to 
cffeet upon all your mental pro extract from time—the one irr 
cesses. You will find yourself trievable commodity—much more 


applying the same kind of thought — of its intrinsie value. 





Things Every Chiropractor Would Like to Know 


(Confidentially) 

1. Just how far his newest pa- 9. Why in the deuce he didn't 

tient can be bullied. take up some other bluff be- 
2. How soon he can give up chi- sides chiropractic. 

ropractic for prize-fighting. 10. How many of his sins will be 
3. Whether he has ever really forgiven. 

cured anybody of anything. 11. How long his own children 
4. Whether this morning’s pa- will respect him. 

tient will live long enough to 12. Why some people are fools 

pay him. enough to give him practice. 
5. Whether he hadn’t better 13. Who started the itching Palm- 

sneak out and see a doctor er. 

about that pain in his chest. 14. The meaning of “afferent,” 
6. How many vertebrae there “gangi‘on,” “synapse.” 

are in the spinal column. 15. What good it does to punch 
7. How many square inches of anyone in the backbone. 

rank humbug to a square foot 16. How to earn an honest livinc. 

of plain bunk. 17. Whether any other chiornprac- 
8. Who is the bigger fool, him- tor honestly believes in chiro 


self or his patient. practic. H. S. 8S. 
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Health Examinations, the Public 
and the Doctor 






C. Ward Crampton, M. D. 
New York 





This is the second in the series of Health Examination 
tulks by Dr. Crampton, director of the Health Service 
Clinic of the New York Post Graduate Medical School. 
Many important factors are considered and readers should 
give this important subject the consideration it deserves. 





O physician can conduct a 

health examination, how- 

ever skilled he may be, 
unless a health client comes into 
his office. If they do not, nothing 
happens and the world is not ad- 
vi neing, 

The physician has a duty in the 
premises; he best knows the value 
of the health examination to the 
people who make up ‘‘the public.’’ 

if he is silent through modest, 
timidity, or a mistaken standard 
of ethies, he does not keep faith 
with the world. The people lose— 
it is his fault. He should stimu- 
late interest in examinations whe- 
ther he expects to profit financially 
or not. 

We will take up this subject 
later, for there are two sides to 
this important question, and they 
balance each other. Our present 
concern is-to get the public to take 
health examinations, confident that 
we are doing them a service. 

Where Will the Health Clients 

Come From? 

Our experience has already 
shown that the largest number 
come from among the men who are 
about the age of forty and who are 
experiencing the first evidences of 
deterioriation. Passing this mile- 
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stone calls their attention to the 
brevity of existence and arouses 
their desire to prolong life. -They 
are entering a period which has 
been called the male-menopause. 

There men would like to insure 
their health. They commence to 
compare ‘themselves with others. 
From now on they will desire to 
appear younger than they really 
are. They desire to hold to youth. 
They welcome a real service that 
will prolong it, if they can summon 
the courage they will eome for 
their examination. 

The next to the largest class con- 
sists of women of thirty, to whom 
this milestone is a decided shock. 
Their motives are the same as their 
husbands’, but their incentive is 
not so much health as it is the 
preservation of youthful attractive- 
ness. 

The next largest class is the pre- 
marital group; people approaching 
marriage are now anxious to assay 
their condition. Adolescents are 
frequently brought in by their 
parents. They are growing too 
fast or too slow. Their renaissance 
at puberty is out of balance. 

There will also be a group of per- 
sons who come for a health exam- 
ination who have been going from 
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Fifty 
Years 

A 
Physician 


Dr. Eliza A. Mosher, 
of Brooklyn, N. Y., 
oldest practicing wo- 
man physician inthe 
United States, was 
the guest of her 
friends and admir- 
ers at a dinner in 
New York City on 
Wednesday, March 
26, in celebration of 
the completion o- her 
fictieth year of work. 
She is now seventy- 
eight years old, and 
declares that a more 
wonderful profession 
than medicine was 
never open to wo- 
man. 
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physician to physician for a cure 
for some ailment. They have been 
disappointed and realize that they 
have not actually had a complete 
overhauling. This group will per- 
- haps be a large one. It is likely 
to be a most satisfactory element 
for both the physician and the 
clients. 
The Motive 

Some become health clients from 
sheer common sense. They have 
found out from some source, the 
newspaper, Hygeia, a placard of 
the Health Organization, or else- 
where, that a health examination 
is of benefit and they wish it for 
themselves, Others are in mediocre 
health and wish optimum health. 
Others, as indicated above, are 
really sick or think they are, which 
is much the same thing. 
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What Keeps Health Clients Away 

From Physicians? 

The main reason is ignorance. 
They do not know about the health 
examination or they do not know 
it will prolong their lives or 
broaden the span of their living. 

Others know but are afraid. 
They have the attitude of the 
fabled ostrich that hides his head 
in the sand on the approach of 
danger. The ostrich, however, is 
far too wise a bird to justify this 
eanard. 

‘*While ignorance is _bliss,’’ 
Uncle Zeb says, ‘‘it often raises a 
blister.’? While stubbornness and 
timidity are common barriers, 
ignorance is the greatest. 

A Campaign of Education 

The physician must not be dere 

list. He would not hold secret @ 
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eure for cancer, neither should he 
deprive the people of the benefits 
of the health examination. He 
must tell them. The medical man 
in his own community should take 
the following steps: 

1. Bring the subject up in the 
County Medical Society. Sug- 
gest that a committee be 
formed to study the matter 
and to do the following im- 
portant pieces of work: 

A. To educate the physician so 
that he may conduct the 
health examination effi- 
ciently and not disappoint 
the people. This is neces- 
sary; as one physician 
cynically remarked, ‘‘No 
doctor will admit that he 
cannot do a good health 
examination until he has 
worked at it for at least a 
year.’’ Humility comes 
only with skill. _ 

Arrange for the appear- 
ance of some of your mem- 
bers before men’s and 
women’s clubs, the Rotary 
Club, Parent Teachers asso- 
ciations, clubs in commer- 
cial lines, women’s reading 
and literary clubs, ete. 

B. To educate the public. Go 
first to the newspaper, 
write a series of articles on 
the subjects: What the 
Health Examination Is; 
Its Purposes; Its Results 
in Prevention of Various 
Diseases; Its Health Bene- 
fits; The fact that it con- 
veys a sense of enlightened 
security. 

Procure health examin- 
ation data, pamphlets, 
posters, reprints and films 
from the American Medi- 
eal Association 535 North 
Dearborn Street, Chicago, 
the National Tuberculosis 
Association, 370 Seventh 
Avenue, New York, the 
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Pathe Review, 35 West 
45th Street, New York, 
and the Gorgas Memorial, 
410 North Michigan Ave- 
nue, Chicago. 

Get the Chamber of Com- 
merce and other organiza- 
tions to appoint one com- 
mittee, or better yet, a 
delegate to a county com- 
mittee. Adopt a stimu- 
lating slogan for your 
campaign and hold as 
your objective every man, 
woman, and child in High 
Water County in 100% 
Health. 

Come squarely before the 
public with a clear state- 
ment of your disinterested- 
ness and high purpose. 

The County Medical So- 
ciety might authorize its 
members to send a letter 
like the following to their 
own patients or if you 
prefer, let each physician 
prepare his own letter: 


WOE. kc Miacecacs 


The High Water County Medical 
Society has requested its members 
to write to their patients urging 
them to get a health examination. 
You have been under my care for 
illness in the past; perhaps, also, 
you have been under the care of 
others. You may receive more 
than one letter on this subject. If 
80, we hope that it will impress 
upon you the value of this service 
and your need for it. 

The health examination of per- 
sons in ordinarily good health has 
lengthened lives, prevented dis- 
ease, discovered influences which 
were making people old before 
their time, and shown others how 
to be more vigorous and efficient. 
These facts have been amply 
proven by experience on a large 
scale. 

(Concluded on Page 46) 
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The Doctor and His Investments 


Article 6 
Diversifying One’s Investments 


Malcolm L. Hadden 
New York 


NE of the most exasperating 

of half truths in financial 

matters which salesmen of 
investment securities are obliged 
to cOmbat is the one to the effect 
that ‘‘listed: bonds are the only 
kind to buy.’’ This statement is 
often. accompanied by a compla- 
eent, not-so-green-as-I-look manner 
that is the more irritating because 
usually unwarranted, 

In order to arrive at the truth 
as to the particular virtues of listed 
and unlisted bonds let us therefore 
consider them in the light of the 
various elements which are re- 
garded as essential to the ideal 
investment. Of these various ele- 
ments, which were discussed in @ 
previous article there are only 
three that may be seriously ad- 
vaneed as being affected by list- 
ing on the stock exchanges: the 
security of the investment, its 
negotiability and the rate of in- 
income which it yields. 

‘ With regard to security it is true 
that the listing committees of some 
ef the exchanges require certain, 
definite information concerning the 
companies whose obligations they 
pass upon; and it is also true that 
the New York Stock Exchange re- 
quires that all bonds dealt in there 
should be certified to as regards 
genuineness by a trust company, 
and that the institution of this 
requirement was the cause of the 
present. vogue of trust company 
certification; but the information 


necessarily possessed by any list- 
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ing committee concerning the 
worth of its listed securities is 
relatively insignificant compared 


with the intimate knowledge any 
bond house must have of the con- 
dition of a company whose obliga- 
tions it floats. The listing com- 
mittee is handed a financial state- 
ment and brief answers to a cer- 
tain number of set questions. If 
the loan was previously under- 
written by a banking house that 
wishes the issue listed, further in- 
formation may be_ gratuitously 
forthcoming; but the committee 
unlike the house, is not obligated 
to employ engineers, auditors, and 
attorneys in the interest of all 
concerned. 

In view of the fact that bankers 
are generally principals and own 
the bonds they sell it is only 
natural that real critical scrutiny 
should come only from the bond 
houses. Stock exchanges are 
merely associations of agents who 
sell for the aecounts of others. 
What assurance of safety can be 
found in listing when Erie common 
stock, which has never yet paid a 
dividend is to be found on the New 
York Stock Exchange and Stand- 
ard Oil of New York is not; 
and when the bonds of more than 
one company selling for less than 
ten cents on the dollar are to be 
found there and the obligations of 
many highly regarded Municipal- 
ities are not? 

Thus far then, we may decide 
that stock exchanges sometimes af- 
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MEDICAL ECONOMICS 
A New Arm in the Fight on Human Ills 





To extend the use of Oxygen in the Treatment of Pneumonia, Dr. Alvan L. Barach, 
of the Presbyterian Hospital, New York City, and Dr. Carl A. L. Singer, of Rocke- 
feller Institute, New York, have devised this portable oxygen tent in which 


the patient lies in air charged with that vital element. 


ford assurance of authenticity and 
validity, but not the safety of an 
investment. 

Negotiability, in its two aspects 
of marketability and hypothecary 
value, has much more bearing on 
the subject. It is unquestionably 
true that the average listed bond 
ean be more readily sold or hy- 
pothecated than the average un- 
listed. In the first place, however, 
listing does not create a market. 
While the purpose of a stock ex- 
change is to provide a broad public 
market for securities there are 
many obscure issues listed on every 
stock exchange which | remain 
decidedly inactive. The New York 
Stock Exchange is no exception. 
Many little known issues of bonds 
are listed on the country’s leading 
stock exchange, seldom sel] there 
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and are quoted by specialists at 
bid and asked prices very much 
further apart than numerous well 
known and widely held but un- 
listed issues. Thus in all of 1922 
only $17,000 of Ulster & Delaware 
first refunding 4s, 1952 sold on the 
New York Stock Exchanges and a 
spread of five or six points cus- 
tomarily existed between bid and 
asked price of the issue. On the 
other hamd, Southern California 
Edison general and refunding 6s, 
1944 are not listed on the New 
York Stock Exchange, but dozens 
of dealers throughout the country 
are ready at any time to quote a 
market on the bond either way 
with a spread of a point or less, In 
other words, a bond holder who 
wishes to raise money quickly by 
the sale of one of these two bonds 
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could do so much more readily and 
with much less sacrifice of price, 
not only in San Francisco but in 
New York, by offering the listed 
bond. 

If listing on the New York Stock 
Exchange affords no guaranty of 
ready marketability, still less does 
listing on a local stock exchange. 
In many states blue sky laws neces- 
sitate a large amount of red tape 
in connection with offerings of 
securities which can be avoided by 
the simple expedient of applying 
for listing on a reputable stock 
exchange. Many issues are listed 
as a result which never actually 
have more than a nominal public 
market. 

Therefore, so far as a ready mar- 
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ket is concerned, the question 
should not be that of listed versus 
unlisted bonds, nor quite even of 
active versus inactive, but rather 
of current versus uncurrent, i. e. 
the question as to whether or not 
on short notice one can purchase or 
sell a security at somewhere near 
the same price. In other words, 
whether or not the transactions are 
numerous, the bid and asked price 
of current bonds must be close to- 
gether and hold good for the 
amount of bonds one has to buy or 
sell. It is merely a circumstance 
that a majority of such bonds are 
listed. 

In making loans upon collateral, 
other conditions enter in, which 

(Concluded on Page 47) 





‘*Bear’’— 


security is about to decline, 
sarily be so on others. 


at a lower price. 


‘ ‘Bull’ —_— 


Financial Terms Defined 


One who believes that conditions are ripe for a decline in 
prices or one who desires such an event, and talks ‘‘bearish’’ 
accordingly. One may believe that the price of a certain 
and therefore, is said to be a 
‘‘bear’’ on that particular security, whereas he may not neces- 
The natural attitude of a ‘‘bear’’ is 
that of a seller, but he may be so for the sake of buying later 
It is said that the greatest ‘‘bears’’ are 
‘¢ bulls’’ who have sold out their holdings. 


One who believes that conditions are ripe for an advance 
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in prices, or who desires such an advance to take place, and 
talks ‘‘bullish’’ accordingly. He may believe that the price of 
a certain security is about to advance, and therefore, is said to 
he a ‘‘bull’’ on that particular security, whereas he may not 
necessarily be a ‘‘bull’’ on others. When one has taken the 
‘*hull’’ side of the market has met with disappointment, and 
closes out his contraets at a loss, he is ealled a ‘‘stale bull.’’ 


‘*Over the Counter’’— 

Sale of securities directly by bankers without the medium 
of the stock exchanges; outside sales, as they are called, of all 
kinds. Used particularly when speaking of bonds. 


‘*Open Market’’— 
Where any or all may buy and sell. A stock exchange 
limited to the trading of its members is not an open market, 
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Vacationing With a Camping 





Trailer 


Fiske Wood, M.D. 
Saginaw, Mich. 


Many a physician thinks he cannot take a regular vaca- 
tion of the two to six weeks type, such as his patients 


enjoy. 


To such men, we commend Dr. Wood’s plan. 


Week-ending is a rare sport and a healthy one. 


HE wide open spaces appeal 

to my family, and we usually 

spend our vacation week- 
ending in some beautiful spot far 
away from the maddening crowd. 
Michigan is noted for its lakes, 
rivers and resorts and it offers the 
eamper wonderful opportunities 
for enjoyment. 

We have a plan which has ap- 
pealed to us so much that it is a 
pleasure to pass it on to my col- 
leagues in the belief that it may 
help to solve the vacation problem 
of many men who cannot go away 
for a long period. 

We enjoy the simple, out-door 
life with lake breezes and scenery 
and with all the health-giving 
qualities and freedom of movement 
which such life offers. In this part 
of the world, the wild life and 
flowers, virgin timber, crystal lakes 
with rocky shores and sandy 
beaches appeal to the esthetic in 
one’s nature. What is more de- 
lightful on a hot summer day than 
to be surrounded by all the rich- 
est gifts of nature and be able to 
plunge into the cool waters of one 
of these glorious lakes and bask in 
the sunshine that seems so un- 
deniably beneficent in this section 
of our country? 


There are six in my family and 
eamping would be rather a hazard- 
ous undertaking were it not car- 
ried out with the assistance of 
every convenience. The particu- 
lar factor which we utilize is a 
camping trailer. I first saw this 
apparatus when we were on our 
way East to cur summer home on 
Lake Champlain. I was somewhat 
prejudiced against the trailers, but 
at the earnest solicitation of 
friends I was persuaded to utilize 
one manufactured in Saginaw. My 
prejudice was very speedily over- 
come beeause my Buick sedan 
handled the trailer with the great- 
est ease. I found it was possible 
to drive at any desired speed with- 
out the slightest inconvenience or 
difficulty on good roads. We were 
also able to navigate rough and 
muddy roads by using ordinary pre- 
cautions. 

The illustration shows the parti- 
cular trailer we employ. There are 
several dependable makes on the 
market and one’s choice is very 
largely a matter of the selection 
of a trailer best adapted to one’s 
individual purposes. 

The equipment that comes with 
the trailer includes a_ treated 
water-proof tent, shown in the 
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‘IiaStration. It has mosquito net- 
ting at the windows in the rear 
and at the front opening; two 


double spring beds open at each 
side and they are also supported 


from the body at the outside cor- 
ners by folding adjustable legs. 
There are mattresses and pillows 
for the beds. A double shelf hangs 
by chains on the upright pole and 
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there is also a solid top table with 
folding legs. 

The tent is divided by a curtain 
with two compartments and for 
lighting we have an electric camp- 
ing light with current supplied 
from the battery of the car, while 
for cooking there is a two burner 
gasoline folding camping stove. 
Underneath the body of the trailer, 
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and accessible at all times, is a 
splendid ice box and food compart- 
ment with ample capacity. In 
addition to this standard equip- 
ment we carry a nesting set of 
aluminum dishes and cooking 
utensils, besides the usual culinary 
requisites. 

Before leaving home the beds rre 
made up with sheets, pillow cases 
and blankets and _ are _ then 
strapped in place and folded. 
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tent and provides an additional 
room, 

Very frequently in the summer 
we leave home on a Saturday after- 
noon and set up our camp anywhere 
from 50 to 100 miles away from 
Saginaw in one of the many beauti- 
ful spots with which Michigan 
abounds. We prefer to camp on 
private grounds, but sometimes 
this is not convenient.. The State 
camping parks are numerous, large, 





Thus when the trailer is opened 
they are all ready and making 
eamp takes only a few minutes. 


The trailer also carries all our 
baggage and it is a complete camp- 
ing unit entirely independent of 
the car. As will be seen from the 
picture we have only the tent, but 
there also comes a bungalow front 
which can be purchased extra. 
This attaches to the front of the 





well 
vide an abundance of good drink- 


attractive, eared for, pro- 
ing water and possess excellent 
sanitary conditions. 

We believe that, in the language 
of the day, ‘‘this is the life,’’ be- 
sause it affords one a convenient, 
comfortable and economic means 
of taking a vacation with the fam- 
ily for a week-end or for a more 
extended stay. 

(Concluded on Page 48) 
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hospital twenty-two years ago.”’ 
The speaker was a well-known practitioner in 
a large suburb, not far distant from Philadelphia. 

‘‘Two days and three nights constitute the longest period 
I have been away from my home during those years,’’ he 
continued. 

Maybe this physician has heard the old adage about ‘‘all 
work and no play makes Jack a dull boy,’’ but if so it certainly 
went over his head. 

The writer knew him first as an outstanding college athlete 
and-has watched his career for more than a quarter of a 
century. Today, although still on the sunny side of 50, he is 
grizzled and gray and looks nearer 70. 

All work surely has made Dr. ‘‘Jack’’ a dull, commonplace 
and prosaic sort of person. 

It is a little difficult to picture this stooped, pudgy figure, 
as the snappy catcher, whose lightning throws to second almost 
invariably nailed the ambitious base runner. 

And those runs of his around the end! How ‘‘each parti- 
cular and minute hair’’ of the collegiate hirsute appendages 
stood on end as this plunging halfback circled the opponent’s 
wing and dashed down the football field for a long run and 
often for a touchdown. 

Today that snappy catcher-halfback of a generation ago 
is a plodding suburban doctor, who dropped pleasure when he 
finished his internship and decided that life spells only work, 
Work, WORK. 

This physician’s belief is that one of our profession must 
be on the job, because as servants of the people, we must always 
be at the beck and call of the public. According to his view- 
point, the physician irretreviably loses practice if he goes on a 
regular vacation or even if he takes week-end trips. 

Thus, we have the picture of a once brilliant athlete who 
abandoned every form of exercise upon leaving college and 
whose figure and rapidly waning powers show the penalty. 
His town boasts a fine country club with golf course, tennis 
and hand-ball courts and a baseball diamond, but our medical 
friend is not a member. He has no more conception of a loft- 
ing mashie than he has of Timbuctoo and even ‘‘Babe’’ Ruth’s 
well-known ability to drop a ball over his opponent’s backyard 
or frontyard fence is known to the doctor only by hearsay. 

Like too many practitioners of medicine, our hero has 
become a slave to his work and as such will be one of those 
medical men who keep the age expectancy of doctors on the 
wrong side of the ledger. 


ra “—V ACATION? I have never taken one since I left the 
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mumd Keeping So Editorial-June 1925 
the To be sure Dr. ‘‘Jack’’ is a thrifty soul. He has profited ~ 
financially by always being in his office, even if he has lost 
in physically and mentally. Many a good mortgage is recorded 
in his name; a savings bank has him as one of its trustees and 
iod there are other evidences of his frugality and saving habits. 
he But the dull Dr. ‘‘Jack’’ is getting no pleasure out of all 
of this, and a couple of up to the minute sons will inherit the 
all money much sooner than should be the case. 
nly The point we seek to make is that this constant application 
to the nerve-racking general practice of medicine makes men 
ete old before their time. 
/ 2 The doctor in question is almost a physical bankrupt and 
18 even today shows such signs of advancing years as a fairly 
developed arterial sclerosis. 
at. The eure of cases like this lies in the vacation. Every man 
should have time off every year during which no patient can 
e get him on the telephone. He should carry out the plan best 
pst suited to give him recreation—fish, hunt, motor, sail, swim. 
7 travel, farm, golf, loaf or whatever form of pleasure tends to 
= do him the most good. 
o A few weeks will give the physical ammunition to enable 
1 him to pursue his calling with added zest. This recreation will 
- add years to the doctor’s life and will put the spirit of youth 
in his heart. 
- But we will go even further. 
k Seven days, week in and week out, are too strenuous for 
; a steady diet. Why not at least Wednesday and Sunday after- 
” noons and evenings off? The double break in the week means 
ys a great deal to a man’s physical well being. These breaks take 
* his mind away from the grind of his work. Speaking lightly, 
. they act as fleas upon a dog, which ‘‘David Harum’’ averred, 
| keep the canine from the serious reflection upon the fact that 
* he is only a dog. 
ad Diversion, a few hours in which the ailments and woes of 
se mankind are put out of mind, gives the physician new life, 
is punch and pep. 
al So plan that vacation this year, Doctor Reader. Not a 
+t. night or two away from home, but an honest to goodness 
s vacation, far enough away from your own bailiwick, that no 
“d one will know your calling, where you can be addressed as 
‘*Mister’’ for a change and where you can drink in those life 
ni giving qualities, which mean so much to physician and patient. 
se Put in a few weeks in some form of recreation and note 
1e what dividends you will receive. It will keep you out of that 





ex-athletic, suburban doctor’s elass. 
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The Fable of the Over-Kind Physican 


Edward N. Reed, M.D. 
Ocean Park, Calif. 


CERTAIN Physician had de- 
veloped the Habit of attempt- 
ing to see situations from his 

Patients point of view. He saw 
that while to him, Sickness was the 
day’s routine, to his Patients and 
their Families it was a most disturb- 
ing Interruption, imposing great In- 
convenience. Indeed, he saw that 
with those of Modest Income, any 
prolonged or serious Illness was 
prone to become a Tragedy, quickly 
devouring the Savings Account and 
often creating a burden of Debt. 
Seeing these things, he was care- 
ful to make the Expense of sickness 
as small, to his poorer Patients, as 
possible. He dispensed to them the 
He was care- 


more common Drugs. 
ful to make no unnecessary Calls. 


He often conducted cases in the 
Home, rather than send them to the 
Hospital, because while less conven- 
ient to him, it meant much less Ex- 
pense for his Patient. In these and 
many other ways he was Consider- 
ate of his patients means. But he 
sometimes went Farther than this: 
He deliberately failed to Put down 
scme of the Calls he made. And at 
times, when patients in straightened 
Cireumstances asked ‘‘What do we 
owe you, Doctor?’’ he would say, 
**Let it go this time: We’ll even it 
up some other Time, after your ship 
eomes in.’’ 

There came under his care a 
young Woman with incipient Pul- 
monary Tuberculosis. She had grad- 
uated, a year or two before, from 
Business College, and her contribu- 
tion to the Family Income was a 
zreat help toward Clothing and 
Feeding the five younger Children. 

The Physician was fully cogniz- 
ant of all this, and for his careful 
Consideration and early Diagnosis, 
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and his outline and supervision of 
Treatment he had Sent Them No 
Bill. 

After a couple of Months of tedi- 
ous Inactivity, of watching the 
gradual gain in Weight and Endur- 
arce, he sensed a growing Restless- 
ness in his patient and her family. 
There were impatient of the whole 
Progress of the case. They seemed 
to feel that he over-rated the Seri- 
ousness of the situation and appar- 
ently thought that there must be 
some more Vigorous method of 
Treatment, if their doctor but knew 
it, by which the cure could be fore- 
ed to a speedier Termination and 
the patient back to Work witnout su 
much lost time. VU 

Though sensing this unspoken 
Criticism, the Doctor stood by his 
Guns and endeavored to Educate his 
People as to Nature’s Methods of 
overcoming a Tubercular Infection. 
Patiently and cheerfully he Carried 
the Case along, rewarded by the 
Feeling that he was doing his Duty 
as a Scientific Physician and that 
he would be able to Guide the Girl 
back to Health. 

He was considerably Chagrined 
when one day a younger Member of 
the Family called at the office to 
say that he need not come to see 
her Sister any more, as they had 
changed Doctors. 

A few days later his office Girl 
said repeating neighborhood gossip, 
‘*They called Dr. Windjam and he 
charged them $20 for his Examina- 
tion and Diagnosis and $25 for the 
first month’s Treatment—and he got 
that $45 in advance—and We have 
Never had a Cent from Them for 
all the Time we’ve given Them. And 
what’s worse, her Father is telling 

(Concluded on Page 48) 














Economic Problems of Old Age 
Malford W. Thewlis, M.D. 


New York 


LD people present very defin- 

ite economic problems. Phy- 

sicians should familiarize 
themselves therewith. 

The census of 1890 and 1900 
showed a decrease ‘in the number 
of men employed at each succeed 
ing period after forty-five and only 
a small percentage of women of 
sixty-five and over who were gain- 
fully employed. After the age of 
forty-five a man is not wanted in 
the modern shop, while the average 
business and professional men do 
no attain prominence until fifty 
years of age. Ninety per cent of 
the leaders in business and politics 
are over fifty. 

Modern life has been hard on 
men or advancing years. Labor 
unions will not accept them and 
business efficiency has forced them 
to the wall. The average work- 
ing man today does not provide 
for the future although at times he 
is prosperous and thrifty. He may 
save a few hundred dollars and one 
illness in his family will wipe out 
the savings of years. 

The workmen of today spends 
his next month’s salary before he 
gets it. He lives from hand to 
mouth and trusts in God for the 
future. Illness is not figured in his 
budget. The average man has only 
enough life insurance to cover his 
burial expenses, which leaves his 
widow penniless. If he has pur- 
chased a home it probably is not 
chased a home it probably is 
mortgaged. 

It is estimated from the census 
of 1910 that about thirty-five per 
of persons in the United 
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States of sixty-five or over owned 
their own homes. 

The man who owns his home free 
from debt at sixty-five is fortunate 
and it is estimated that one home 
in four is mortgaged. While un- 
married children usually help to 
support their parents, when they 
marry this ceases. It is then that 
aged people unable to work become 
a burden on their children and no 
one wants them. 

Men, some physicians are subject- 
ed to the economic inconveniences 
and disadvantages of old age. 

Unemployed old men are a bur 
den to the state because they are 
dependent upon state charities. It 
is of interest to the state to solve 
some of the old age problems in 
order to reduce taxation; the more 
old men at work the less charity 
will be necessary. ° 

The matter of an income for old 
age can be provided by the individ- 
ual himself. Life Insurance annui- 
ties provide for this sort of thing 
by giving a specified amount each 
month and this system of annui- 
ties is the best solution to the prob- 
lem that we can suggest. In case 
of trouble the policy-holder can bor- 
row on his insurance and some com- 
panies have these policies which 
should be taken out in the early 
part of the wage-earning period. 

Another solution to the prob- 
lem is to provide work for 
men and women of advancing 
years. Some industries have pro 
vided departments for their aged 
employees, enabling them to earn a 
fair living with less arduous labor. 
If the aged cannot keep pace with 

(Concluded on Page 30) 
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The Alpine San Lamp— 
Standard of the World 


More than twenty years ago this QUARTZ LAMP was the 
pioneer, Year after year since, our efforts have been devoted 
to the developing and improving of their mechanical construc- 
tion and therapeutic efficiency, so that today they meet all the 
known clinical requirements for the intelligent and successful 
use of Quartz Light as a therapeutic remedy in the treatment 


 SSHANOVIA 


CHEMICAL & MANUFACTURING CO. 


CHESTNUT ST 6 NEW JERSEY RAILROAD AVE, NEWARK,N 


Other HANOVIA Lamps—KROMAYER, LUXOR 









Clip and mail to Hanovia Chemical & Mfg. Co., Newark, N. J. 
Please send me descriptive literature No. 70 on the HANOVIA 
QUARTZ LAMPS, with reprints of authoritative papers on Quartz Light 
Therapy. 
I am particularly interested in the treatment of................- 
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modern efficiency the only solution 
is to pay them less. There are 
many positions which the aged can 
follow such as janitor, city laborer, 
watchman, boarding and lodging 
houses, labeling bottles and pack- 
ages in laboratories. Women can 
work at this occupation very well 
and aged men and women are al- 
ways better when at work. They 
are independent financially, have no 
time to worry about themselves and 
old age,—a death warrant for the 
average person. 

Many aged persons who are al- 
ways complaining of various ills 
often are immediately relieved when 
at work. Farming is an excellent 
life for an aged man, providing 
out-door life. In the skilled trades 
men of sixty and sixty-five are just 
as efficient as younger men. Car- 
penters past sixty years of age are 
just as efficient on floor work. The 
all around skilled mechanic of sixty- 
five is usually more valuable than 
a man of thirty. Old machinists are 
more reliable. Very few men past 
sixty or even fifty-five are employed 
in manual labor. Toy shops for 
old people afford excellent oppor- 
tunities for pleasant and remuner- 
ative work. 

At what age should physicians 
think of retiring? It depends on 
the physician. Abraham Jacobi at 
eighty-four had an active office 


practice and always proved that he 
was as up-to-date as a young ply: 
sician. Sir Clifford Allbutt, who 
recently died at the age of eighty. 
nine, was very keen and active and 
had another book ready for press. 
His writings on the heart and blood 
vessels form the basis for most of 
the articles on this subject we see 
today in medical journals. 

Some physicians are senile at 
thirty; they never read a medical 
journal and have a lazy attitude 
toward the advances in science. 

Others at seventy are as interest- 
ed-in their work as they were fifty 
years ago; they follow every ad- 
vame® in medicine and are willing 
té drop the older methods for the 
new. 

The first sign of senility in a 
physician is when he refuses to at- 
tend medical meetings and when he 
will not give up the methods of the 
past for those of the present. 

Physicians should be interested in 
geriatrics because it not only takes 
up the study of senility but the 
causes which bring about its pre- 
mature occurence. Lack of inter- 
est in the aged has been the cause 
of many deaths; the one require- 
ment to make geriatrics a success 
is to give more attention to the 
aged. 

‘*Life can be prolonged if more 
attention is given the aged.’’ 





When the Doctor Goes Away 


“RS. JONES was taken ill in 
the night and her husband 
very naturally ’phoned for 

the family physician. There was 
no response and Mr. Jones became 
violent against the telephone girl, 
insisting that as she was supposed 
to be ringing the doctor’s house 
she must get an answer, for the 
doctor never left his house un- 
covered, 


Despite Mr. Jones’ violence there 
was no answering voice at the 
home of the physician, and friend 
Jones walked a half dozen blocks 
to the doctor’s house. He got no 
response to his emphatic ringing 
of the bell. It then occurred to 
him that the doctor might be 
away and that he had not notified 
him of his absence, whereupon 

(Concluded on Page 32) 
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Jones became exceedingly wroth, 
called another physician, liked 
him and continued to employ him. 

In brief, the doctor lost at least 
one very good family because he 
had inadvertently neglected to 
notify his patients that he had 
gone to the mountains for a much- 
needed rest. 

It is not only a matter of cour- 
tesy but of necessity that the 
physician should inform his clien- 
tele whenever he goes away. 
Wherever possible, the doctor 
should leave his people in the 
care of another medical man. If 
we had the splendid service which 
our British confreres possess, the 
locum tenens, there would be little 
difficulty, because in Great Brit- 
ain the locum tenens resides in the 
doctor’s home, keeps his regular 
office hours and carries on the 
practice as if the doctor himself 
were there. 

By means of this traveling medi- 
cal man physicians are able to 
take holidays without endaftigering 


their practices. We hope the time 
will come when there will be 
physicians in this country who 
will take up this kind of endeavor. 

As it is often im ble to get 
@ young man to s into one’s 
practice when one gees away, the 
next best thing is to leave one’s 
work with a neighboring physi- 
cian. Patients should, however, 
be notified of the doctor’s absence 
and of the disposition of his work. 
Avery neat card was recently re- 
ceived by a New Jersey family an- 
nouncing the departure of the 
family physician as well as the 
name of the physician who was 
to take his place. 

This tastily printed announce 
ment was sent to every one of the 
doctor’s patients. At the expense 
of a few dollars he was thus able 
to advise his entire clientele as to 
his plans for the summer and the 
means he was taking to protect 
their interests. The card which 
their interests. The card read as 
follows: 








DOCTOR HOWARD M. COOPER 


ANNOUNCES HE WILL BE OUT OF TOWN THE ENTIRE 
MONTH OF AUGUST AND SATURDAYS AND 
SUNDAYS DURING JULY 


PATIENTS ARE REFERRED TO DOR. R, E. LUEDDECKE OF 
224 PATERSON AVENUE, EAST RUTHERFORD 


TELEPHONE RUTHERFORD 1853 








Doctor: You'll ruin your stom- 
ach, my good man, drinking that 
stuff. 


Old Soak: ’Sall right, ‘sall 
right; it won’t show with my coat 
on.—L. A, Times. 
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The Doctor’s 
Typewriter 





















Remington Portable 


Equipped with keyboard containing the special 
symbols used by the medical profession 


This is the machine for every doctor who needs 
a typewriter for personal use. Complete, with 
every big machine convenience, it is so small that 
it fits in a case only four inches high. Simple and 
easy to operate, it is the doctor’s friend, helper, 
and time-saver in all of his many writing tasks. 

Take any user's advice and buy a Reming- 
ton Portable—the recognized 


leader—in sales and popularity. 

Sold by over 5,000 dealers and 
Remington branches everywhere. Easy 
payment terms if desired. 

















Sign and mail this coupon and we will send you our 
illustrated ‘‘First Aid for the Busy Doctor’’ which 
tells zoo all about the many time and labor-saving 
uses for the Remington Portable in a doctor’s office. 


Name 





Address 








Address Department 138 
Remington Typewriter Company, 374 Broadway, New York 








Financial Department 


The purpose of this column is to provide the physician-investor with 

reliable investment information and to help him in choosing sound 

securities that meet his requirements. Each month we will review briefly 

the financial situation and outlook and answer several questions of 
general interest on investments. 


HERE is a curious conflict of 

opinion prevalent in New 

York City today, where busi- 
ness sentiment for the country as a 
whole is manufactured as to the 
actual state of business conditions. 
Notwithstanding the fact that the 
first quarter of 1925 registered the 
largest volume of railroad tonnage 
and the largest volume of payments 
through banks ever recorded in the 
corresponding period of any year 
there has persisted an unusual 
divergence of opinion as to the 


of basic commodities, the current 
building activity, and the daily 
totals of bank clearings show the 
same thing. Also the activity in 
the automobile industry wherein 
production reached in May a new 
high record of output is extremely 
significant. The motor industry is 
becoming more and more one of our 
most dependable barometers of 
business conditions and rightly so. 

The gross receipts of the motor 
car industry are widely distributed. 
Its factories consume very large 





state of our present 





percentages of the 
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prosperity. While Upon request,information | Country ’s iron, 
it is unquestionably | concerning investments will | steel, leather, rub- 
true that all things | be furnished to readers of | ber and lumber pro- 
are good or bad by | MEDICAL ECONOMICS. | duction besides fur- 
comparison with | We will not answer ques | nishing the _prin- 
something else it | tions regarding purely | cipal market for 
would seem that the | Speculative issues. Address | petroleum and num- 
good things sub- | 4 inquiries enclosing a | horless other prod- 
stantially outweigh a = oo ucts. When the 
the unfavorable. ford. N. J automobile industry 
Among the unfavor- stig is running at near 
able indications * capacity, with 
might be recorded a backward con- manufacture balanced to retail 


dition in the textile, coal and oil 
industries, a downward price tend- 
ency on the part of a number of 
commodities and perhaps an atti- 
tude of extreme caution on the part 
of buyers generally. However on 
the other hand there are a goodly 
number of indications whose signi- 
ficeance is quite the opposite of 
unfavorable. The strong mainten- 
anee cf factory employment, the 
large volume of car loadings, and 
the activity of mail order and chain 
store sales show that the country, 
on the whole is busy. The output 


sales, there is a vast flow of money 
distributed for wages and materials 
which later is spent for the prod- 
uets of other industries. Such is 
the situation at the present time. 
Detroit is in the midst of a tre- 
mendous building boom, both of a 
business and a residential nature 
and until there is a falling off in 
the purchase of new cars it would 
seem that the general business 
activity of the country was sub- 
stantially good, if not above the 
average. 

In speaking above of the atti- 


(Concluded on Page 36) 
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These lovely 
twins 
owe ther splendid, 
sturdy development to 
LACTOGEN. They 
were fed right through 
from the first to the 
seventh month on this 
natural food for in: 
fants. Such 
results are 
normal, be- 
eause LACTO- 
GEN is a re- 
markably close 
approximation 
of mother’s 
milk. Full in- 
formation and 
a sample tin 
will be sent to 
eny physician 
sending in 
this coupon. 
LACTOGEN 
is a homogen- 
ized, scientifie- 
ally desiccated, 
full cream cow’s 
milk, manufac- 
tured primarily 
for the feeding of infants from birth to seven months of age, 
who, for any reason, are denied the privilege of breast feeding. 


Sold only on the pre- 
scription or recommen- 
dation of a physician. 


No feeding instructions 
appear on the trade 
package. 











M13F 
‘ NESTLE’s FOOD COMPANY, 130 William St., New York City 


Please send, without char i 
lease send, v ‘ge, complete informa- 
tion on Nestlé’s Lactogen, together with samples. 


Name 


Street 


Town or City 
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tude of extreme caution which 
seems to characterize the present 
feeling of buyers throughout® the 
country this condition may not be 
entirely without its favorable side. 
In fact it may prove a very desir- 
able check on the rate of expansion 
which began so vigorously early in 
the year. Moderation, instead of 
threatening a formidable trade 
reaction, more than anything else 
insures a continuance of stable 





Financial Questions and Answers 


Several Good Short Term Bonds. 

QUESTION: I am expecting 
“shortly to have $3000 available for 
investment and inasmuch as I feel 
that this is not a good time to buy 
long term issues I should like your 
suggestions as to several high grade 
short term bonds. I might state 
that I am not interested in any 
foreign securities, L.F. 


ANSWER: Answering your in- 
quiry for some good short term 
issues we would suggest anyone of 
the following: Columbia Gas & 
Electric First 5s 1927; Union 
Pacific 6s 1928; Pennsylvania RR 
Secured 7e 1930, 

High Return for a Doctor. 

QUESTION: Would you be 
good enough to advise me as to the 
safety of an investment in Belgium 
Government 7s listed on the New 
York Stock Exchange and the 
Goodyear Tire & Rubber Co. First 
Mortgage 8s also listed on the same 
exchange. I am a retired physician 
and need all the income I can get 
that is consistent with safety. Any 
other suggestions will be thank- 


fully received. T.D.R. 
ANSWER: Both the Belgium 
Government and the Goodyear 


First Mortgage 8s about which you 
inquired would appear to be suit- 
able investments for one who is 
especially anxious for income. You 
might also consider the Toledo 
Edison First Mortgage 7s 1941 and 
the Ohio Public Service First & 
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conditions. Were the industria] 
output of the country to have con- 
tinued expanding on the scale 
which characterized its operations 
last December and January, up 
questionably the country would 
have been earried into a speeu- 
lative boom which could only have 
ended disastrously. The memories 
of the unrestrained ardors of 1919 
and 1920 are still too painful to 
be forgotten. 


Ref. 7s 1947 both listed on the 
New York Stock Exchange. 
Two Sound Bonds. 

QUESTION: Your opinion as to 
the safety and marketability of the 
following bonds would be very 
much appreciated. Do you regard 
them as very high now? The bonds 
I have in mind are: Canadian 
Pacific debenture 4s and _ the 
Swedish Government 6s of 1939, 

L.B 

















ANSWER: The Canadian Paci 
debenture 4s are known as per 
petual consolidated 4 per cent, 
debenture stock and come directly 
ahead of the Canadian Pacifie 
common and 4 per cent. preference 
stock on both of which issues 
dividends have been regularly paid 
for a great many years. The per 
petual debenture stock is entitled 
to a very high investment rating. 
The Swedish Government 6s of 
1939 are entitled to a very good 
rating among the best of the for 
eign issues which have been 
brought out in this market im 
recent years. As to whether they 
are selling at high levels and whe 
ther they will go higher is difficult 
to say. There is no question but 
that the bond market is high, at 
the present time. That they may 
go higher is quite possible 
there is little likelihood of : 
tained rise for high grade inve 
ment securities in the immedi 
future. Both of these issues 
highly marketable. 
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Someone On Lookout 


The Profession has never dropped It was created because an accurate 
anchor (and never will)! It is a bloodpressure instrument was 
progress that cannot end—this needed (accurate, efficient and last- 
service to humanity. ing). And now it is the one close 
And the instruments the Profes- ‘Study and intent to progress—to 
sion uses, too, they must keep up. Keep on providing the best in 
For they are the convoy; they are bloodpressure equipment. 

checking the course, and their To bring forth changes when 


soundings must be unfailing. changes are necessary; or refine- 
So it’s good to know that someone ments when refinements mean more 
is on lookout at each  quarter— efficiency in the course. That is 
someone who is SPECIALIZING, the task of the Baumanometer. 

making that their business. And with the full confidence of the 


In lanes of bloodpressure, the Profession to justify—that is a 
Baumanometer is right up for’d. labor of love indeed. 





W. A. BAUM CO. Inc.-100 Fifth Avenue-New York 














Are You Using— 


ine Tonic C 

Gray’s Glycerine Tonic Comp. 
(Formula Dr. John P. Gray) 
in the treatment of your debilitated or con- 
valescent patients? 
If not, why not investigate and test this tonic 
reconstructive that so many American physicians 
use in preference to any other restorative agent? 
We stand ready to show our confidence in the 
results you will obtain, by sending you our reg- 
ular 6-ounce package—free of all expense. 
Just Fill Out This Blank and Mail 


ttt tt ttt iiiiiiiiiiiiiiiii iii iii tii iil iid 
THE PURDUE FREDERICK CoO., 
135 Christopher Street, New York City. 


A Demonstration Supply of Gray’s Tonic will be appreciated: 
Perr rere rrr err ere rrr eee eer eer rere eee ee ee ee eee eee Street 
eee eee oe Te Ee Ce ee _ EO EePeeee ee er ee 























Current Literature for Investors 


The booklets described below contain information relating to bonds 
Readers of Medical Economics who desire one or more of them may 
obtain them free of charge by writing direct to the investment house 


whose address is given in each case. 


Investment Suggestions for June 
—This list of securities covering a 
wide range of railroad, public 
utility, hydro-electric and indus- 
trial bonds will be sent to readers 
of Medical Economics upon request. 
Address Spencer Trask & Co., 25 
Broad Street, New York, N. Y. 

Stock and Bond Register—A 
booklet very useful for investors 
who wish to keep a record of their 
securities and the dates when cou- 
pons or dividends are payable. 
This booklet also contains a bond 
interest table and another table 
giving the approximate income 
from dividend paying stocks, Ad- 
dress Peabody, Houghteling & Co., 
38 Wall St., New York, N. Y. 

Creating Good Investments—The 
nation-wide and steadily increas- 
ing popularity of first mortgage 
real estate bonds among investors 
is due largely to the unbroken rec- 
ords of safety set by the leading 
houses in this field, This booklet 
gives a brief outline of the methods 
and policies of one house which 
specializes in real estate mortgage 
bonds, Address G. L. Miller & Co., 
30 East 42nd St., New York, N. Y. 

Guaranteed Bonds—This booklet 
presents the story of a bond which 
besides having all the essentials of 
a sound investment ecarrys with it 
the additional safeguard of the 
guarantee of the issuing house. 
Address The Prudence Co., 331 
Madison Ave., New York, N. Y. 

Your Money—This booklet pre- 
sents the policies of a real estate 
mortgage house which specializes 
in bonds secured on property in the 
Central States. Address Fidelity 
Bond & Mortgage Co., Chemical 
Building, St. Louis, Mo. 





For Buyers of Bonds—This hand- 
some brochure, compiled by one of 
the largest banking houses in the 
country, will be of real interest to 
investors, In it are described their 
methods of purchasing and dis- 
tributing bond underwritings; the 
various services available to their 
clients and many other matters of 
interest to the bond buyer. Ad- 
dress The National City Co., 5 
Wall St., New York, N. Y. 

The Secret of Financial Success 
—A booklet of an inspirational 
nature which should be of interest 
to those building for the future, 
Address Lawyers Mortgage Co., 56 
Nassau St., New York, N. Y. 

The Story of the Straus Plan 
As the title indicates, this booklet 
presents the story of this nation- 
ally known house giving some of 
the methods used in the safeguard- 
ing of their real estate mortgage 
bond offerings. Address S. W. 
Straus & Co., Fifth Ave. New 
York, N. Y. 

Essentials of A Sound Invest 
ment Policy—Failure to differen- 
tiate between the objectives of im 
vestment and speculation some 
times leads investors into diffi- 
culties. This booklet offers some 
counsel to prospective investors 
and attempts to point out the 
elements which distinguish invest 
ment from speculation. Address 
Halsey Stuart & Co., 14 Wall St, 
New York, N. Y. 

What You Should Know About 
Real Estate Mortgage Bonds—lIs 
the title of an interesting booklet 
offered by an old established real 
estate mortgage bond house. Ad- 
dress Adair Realty & Mortgage Co, 
270 Madison Ave., New York, N. ¥s 
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Physicians 


tell us: 


That in all cases of 
hyper-seeretion from the 
genito-urinary mucous 
membranes, Listerine, 
alone or with the addi- 
tion of astringents or 
medicaments, serves a 
most useful purpose. 
Enclosed with every bot- 
tle of Listerine, there és 
a circular discussing in 
detail the many uses of 
this product. We believe 
you will be interested in 
giving this circular a 
careful reading. 


LISTERINE 


—the safe antiseptic 
Made by 


Lambert Pharmacal 
Company 

NEW YORK ST. LOUIS 

TORONTO PARIS LONDON 

MADRID MEXICO CITY 


Also makers of Listerine Tooth 
Paste, Listerine Throat Tablets 
and Listerine Dermatic Soap 

































A Bundle of 
Nerves 


best describes the aver- 
age woman as the men- 
strual period approaches. 
Sedation, although advis- 
able, should, however, be 
operative upon the 
causative area, i. e. the 
genitive tract and not 
upon the nerve centers. 


APIOLINE 


(Chapoteaut) 

is a most efficient calm- 
ative and regulator of 
the neural and cireula- 
tory activities of the 
reproductive system 
during 

Amenorrhea 

Dysmenorrhea 

Menorrhagia 


It, therefore, relieves the 
neuro-mental disturbance 
so often noted at such 
times. 


DOSE: One capsule t.i.d. 
week prior to menstru- 
ation and for two days 
during flow. 


Rp. Original bottles of 
24 capsules of 0.2 grms. 


Laboratoire 
de Pharmacologie, Inc. 


(Formerly Dr. Ph. Chapelle) 
92 Beekman St., N. Y. 
8 Rue Vivienne, Paris 


E. FOUGERA & CO., INC. 
U. S. Agents NEW YORK 















































This Month’s Free Literature 


The brief paragraphs on this page are designed to keep busy physicians 

informed about useful literature and samples offered by manufacturers of 

instruments, appliances and pharmaceutical products. Our readers are 

requested to mention ‘‘Medical Economics’’ when writing the mam- 
facturer for this literature. 


In looking through the June issue 
of the ‘‘Bloodless Phlebotomist,’’ 
we note an interesting article illus- 
trating and describing for the first 
time Dr. Samuel Johnson’s Prayer. 
The original of this paper is among 
the literary treasurers of the late 
“John Pierpont Morgan in the New 
York Public Library. Physicians 
who have failed to receive their 
copy of this publication may obtain 
one by writing the Denver Chem- 
ical Mfg. Co., 20 Grand St., New 
York, N. Y. 

+ * aa 

A sixteen page booklet devoted 
to the history and significance of 
the bacillus acidophilus as a valu- 
able therapeutic agent in the treat- 
ment of intestinal diseases and 
other diseases caused by disorders 
in the digestive tract with special 
reference to the Vita-Bac cultures 
of acidophilus, has been published 
by Bergman Laboratories, Ine., 220 
Fifth Ave., New York, N. Y., and 
copies will be sent to physicians 
on request. It contains five inter- 
esting tests showing the results of 
the feeding of Vita-Bac. 

* * * 


Sportsmen physicians will be in- 
terested in a booklet recently pub- 
lished by the Merrell Soule Co., 
Syracuse, N. Y., and_ entitled 
‘*‘Easy Camp Cooking Recipes.’’ 
It contains a number of recipes 
prepared by real sportsmen and 
based on their actual camping 
experiences. 

* * * 

‘“*The World’s Most Wonderful 
Canal’’ is the intriguing title of 
a handsomely printed booklet built 


around a quotation from John B, 
Deaver, M.D., in his article, ‘‘The 
Mysteries of the Abdomen.’’ It 
is very attractively illustrated in 
color. Copies on request to Reed 
& Carnrick, 155 Van Wagenen 
Ave., Jersey City, N. J. 
+ aa * 


Physicians will find a booklet 
entitled ‘‘The Prevention of Simple 
Goiter’’ of service for conveying 
to their patients the values of and 
the reasons for use of Iodine in 
proper form to prevent simple 
Goiter. This booklet is addressed 
to mothers and will be supplied to 
physicians singly or in quantity on 
request by the Morton Salt Co, 
Chicago, Ill. 

7. * * 
6‘‘Foot Weakness and Correction 
for the Physician’’ is the title of 
a comprehensive treatise on that 
subject, consisting of 48 pages of 
text, diagrams, photographs, illus 
trations and color reproduction. 
This booklet is published exelu- 
sively for physicians and copies 
may be obtained on request from 
The Scholl Mfg. Co. 213 W. 
Schiller St., Chieago, Ill. 

* * * 


‘*Light Therapy’’ is the title of 
a 16-page booklet discussing with 
illustrations the subject of light 
therapy. Copies may be obtained 
from the Liebel Flarsheim Co., 410 
Home St., Cincinnati, Ohio. 
* * * 


As an aid to physicians in cor 
verying general health information 
to mothers, Merrell-Soule Co. 
Syracuse, N. Y., have published 4 
booklet entitled ‘‘Your Child’s 
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From Page 101 to Page 118 of Marks 
Manual of Artificial Limbs 


is devoted to the subject of ‘‘Both-Leg 
Amputations.’’ 


It contains 51 illustrations, showing the 
various forms of amputations and the 
proper type of artificial limb for ‘‘ putting 
the patient on his feet.’’ Many illustra- 
tions are based on actual cases. 


Your Library needs this Book—Free! 


A. A. MARKS, 
90 Fifth Avenue, N. Y. C. 


Please send me your Book, ‘‘Manual of Artificial Limbs,’’ without 
charge. I agree to look it through carefully soon after receipt and to 
return it to you if I do not care to make it a part of my Medical 
Reference Library. 
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The Medical Profession only 





FOR 


MENTAL and PHYSICAL 
SUBEFFICIENCY 


IN MEN 
This Modern and Scientific 


ENDOCRINE TREATMENT 


|SUDSON PHARMACAL 
company has proven 





URIBRRTLE, md 











its therapeutic value in thous- 
ands of eases after other treat- 
ment has failed. 


ORCHOTINE «prc 


HUDSON PHARMACAL CO., 


Union City, N. J ’ 
Without cost or obligation pease send me one bottle 50 five-grain 


tablets ORCHOTINE (H. P. C.) for Clinical trial. 
REL Pe er nee Pere eT err errr re eT re Mr eee ey ee er ys 
FE TT PRC | ee eee eer re TT er Te TTT ere rT ree ee 
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The Food 
forGrowth 





Contains 
Red Bone Marrow, Marrow 
Fat, Malt Extract, Eggs, 
Lemon Juice and Salts of 
Lime and Iron 


The marked improvement 
in growth and development 
that follow the administration 
of Virol is due to: 


Its wealth of Vitamins in their 
active state. 

Its well balanced nature. 

The ease with which it is 
assimilated in the most weakened 
and debilitated conditions of the 
intestinal tract. 


IROL 


is a great aid to the physician 
in Rickets, Anaemia, Maras- 
mus, all Wasting conditions, 
and for Expectant and Nursing 
Mothers. 


Sole Agents for U. S.A. 


GEO. C. COOK & CO., Inc. 
59 Bank St., New York 





Write to-day for 
1p } and lite " 
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Health.’’ This covers such topics 
as responsibility of parents; mal 
nutrition; how to keep your child 
well; proper food and feeding, ete, 
Supplied singly or in quantity to 
physicians on request. 

* * *~ 


The Engeln Electric Co., Cleve- 
land, Ohio, have published a book- 
let describing ‘‘The Modern Sci- 
ence of Diathermy,’’ which is made 
up entirely of abstracts from recent 
articles by physicians appearing 
in representative medical publica- 
tions on the subject of Diathermy, 
It serves the purpose of bringing 
together in condensed form a great 
deal of information on that inter- 
esting subject. Copies sent on 
request. 

* * *# 

A newly patented, abdominal 
supporter is described in detail in 
a little booklet entitled the 
‘*H.M.P. Uplift Supporter.’’ Eight 
illustrations serve to show exactly 
how the Supporter is applied and 
for what purposes it may be used. 
Copies of the booklet may be ob- 
tained from the Schuemann-Jones 
Co., 739 Prospect Ave., Cleveland, 
Ohio, on request. 

* * * 


‘*Ultra-Violet Radiation’’ by A. 
J. Pacini, M.D., is a 36-page book- 
let describing with the aid of 
charts the Ultra-Violet light. 
Copies sent on request by Victor 
X-Ray Corporation, 236 So, Robey 
Avenue, Chieago, Il. 

* * + 

An illustrated bulletin describing 
the Precision Type Six-Sixty X-Ray 
Generator is being distributed to 
the medical profession, by the 
Acme International X-Ray Co., 341 
W. Chicago Ave., Chicago, Il. 

* - - 

Literature and samples of Hor- 
lick’s Malted Milk will be sent to 
physicians on request to Horlick’s 
Malted Milk, Racine, Wis. 
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A lack of secretion in the in- 
testines is one of the principal 
eauses of chronic constipation. 


PRUNOIDS 


given at night over a period of 
one week will increase glan- 
dular activity without excit- 
ing pronounced peristalsis and 
will gradually overcome this 
form of constipation. 

Prunoids are made of Phenol- 
phthalein (one and _ one-half 
grainsin each) Cascara Sagrada, 
DeEmetinized Ipecac and Prunes. 


* ial * * . 


When the heart has been 
weakened from prolonged 


overwork and strain, 


CACTINA 
PILLETS 


A Preparation of the Mexican 
Night Blooming Cereus 
may be safely and effectively 

prescribed. 

Thus employed, Cactina grad- 
ually improves the nutrition 
and tone of the heart muscle, 
restores the cardiac rhythm 
and renders the heart more 
resistant to irritating influ- 
ences. Cactina is a true car- 
diae tonic without cumulative 
effect. 


Samples to Physicians Only 








« 





We will be glad to send a lib- 
eral sample of either or both 
of the above products to any 
physician returning this cou- 
pon with his Prescription 
blank. 


(..) Prunoids. 


(..) Caetina Pillets. 


Sultan Drug Company 
St. Louis, Mo. 


| 
| 




















SEEEEEEEESESE ESET ESTEE 


RESTORES 
NATURAL BOWEL 
ACTION 


MONG the many remedies for 

constipation, bowel torpor, in- 
testinal stasis or any form of dy- 
schezia of functional origin, there is 
hardly one that has met with such 
instant approbation and acceptance 
by discriminating physicians as 


AG 


A reasonable test of this scientific- 
ally balanced combination of pure 
mineral oil, agar agar and phenol- 
phthalein in some severe case of 
constipation will enable the practi- 
tioner to understand why Agarol is 
winning the regard and confidence 
of a constantly increasing number 
of medical men. He will find that 
Agarol 





prompt and 


1st — produces 
evacuations; 


satisfying bowel 


2nd—increases the bulk, soft- 
ness and plasticity of the fecal 
mass; 


3rd—imparts functional tone 
and power to the intestinal 
muscles; 


4th—restores functional activ- 
ity of the bowels so that satis- 
factory evacuations will follow 
regularly and. continue without 
the need of further medication. 


Agarol is not only a palliative of 
intestinal torpor—it is a true bowel 
corrective. 


WM. R. WARNER & CO., Ine. 


Manufacturing Pharmaceutists 
since 1856 


113-123 West 18th Street, 
New York City 

















Fours and Cruises for Physicians 
and Patients 


These brief paragraphs tell of booklets and circulars which give interest- 

ing information about tours, cruises and places to go. We publish them 

for the convenience of physicians who are interested in travel either for 
their patients or themselves. 


‘‘Around the World Cruise, 
1925’’ describes in detail a cruise 
conducted by Raymond & Whitcomb 
Company, 225 Fifth Ave., and start- 
ing October 10, 1925. Every 
detail of the cruise is covered 
and there are many attractive 
illustrations of scenes from places 
to be visited on the cruise. Copies 
sent to physicians or their patients 


on request. 


* * . 


‘To The Orient From Seattle’’ 
is the title of a very attractive 
pamphlet describing travel to 
Japan, China and the Philippines 
from Seattle by the Admiral 
Oriental Line. It contains two 
maps in colors showing routes be- 
tween ports. Also many interest- 
ing illustrations from the countries 
covered. Copies on request to U.S. 
Shipping Board, 32 Broadway, New 
York, N, Y. 

* 

‘*The American Traveler in 
Europe’’ is the title of a very in- 
teresting 48 page booklet published 
by the American Express Travel 
Department, 65 Broadway, New 
York, N. Y., for the purpose of 
giving prospective travelers to 
Europe general information on the 
subject of European travel, Copies 


will be sent on request. 
* * * 


* * 


**All About Switzerland’’ is the 
title of a monthly magazine pub- 
lished by the Swiss Federal Rail- 
roads, 241 Fifth Ave., New York, 
N. Y. It contains a good deal of 
information on Switzerland. 


Sample copies will be sent to phy- 
sicians on request. 
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**Oregon Outdoors’’ is a pamph- 
let describing the various places of 
interest for vacationing in Oregon, 
It contains a beautiful illustration 
of Crater Lake in full color and 
many other. views of places of in- 
terest. Copies on request to South- 
ern Pacific Lines, 165 Broadway, 
New York, N. Y. 


* 2 @ 


The attractions of steamship 
travels are wonderfully portrayed 
in a beautiful 48-page book pub- 
lished by the Cunard Lines, 25 
Broadway, New York, N. Y. By 
means of large, well-executed illus- 
trations it shows in detail the 
luxuries and advantages of the 
more important Anchor and Cunard 
steamers in Trans-Atlantic Service. 
The centerpiece is a relief map 
showing the various routes taken. 

* * 


Pacific Mail Steamship Company 
have published a catalog giving 
reduced summer first class excursion 
rates for travel between New York, 
Norfolk and Los Angeles Harbor, 
San Francisco. Copies on request 
to Pacific Mail Steamship Co., 10 
Hanover Square, New York, N. Y. 


**Alaska—1925’.’ Two person- 
ally conducted tours to Alaska are 
described in this pamphlet issued 
by the American Express Travel 
Department, 65 Broadway, New 
York, N. Y. 


Swiss Federal Railways have 
published a ‘‘Tourist Map of 


(Concluded on Page 46) 

















son- 

are 
sued 
avel 
New 


ave 
of 





June, 1925 


MEDICAL ECONOMICS 








Relieving Pain 


The ways in which The Marvel 
‘‘Whirling Spray’’ Syringe may 
be used in relieving pain are ex- 
cellently described in our Hand- 
book of Gynecological Practice. 
Copies to physicians 
upon request. 





The Marvel Company 
190 Brown St., West Haven, Conn. 


Kindly send me booklet referred to 
in your advertisement in Medical 


Economics. 
Mame ccccccece ecccccece coce MD 
Address ..... ecccccccccce oe 
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Time Tested, Trial Proven— 


HAYDEN’S VIBURNUM COMPOUND has been steadily 
growing in popularity among discriminating physicians for 
the treatment of Amenorrhoea, Menorrhagia, Dysmen- 
orrhoea, Rigid Os, Post Partum Pains, Ovarian or Uterine 
Congestion or Colic, Neuroses, etc. 

Pleasant to take. Reliable in action. Safe. 


See that girl patients have filled prescriptions for H. V.C. 
to take with them to summer camps. 


Cut out and mail this coupon 


(SSSSSSSSSSSSSSSSSSSSSSSSSSSSESSSSSSSSESSSEESSSESSeeeeseseeeseeeeeeeaaet 
Send me sample and literature of H. V.C. 


THE NEW YORK PHARMACEUTICAL COMPANY 
BEDFORD SPRINGS BEDFORD, MASS. 
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When hepatic secretion is sup- 
pressed, in whole or in part, 
the process of digestion ceases 
to wor’ smoothly and after a 
time the sufferer seeks pro- 
fessional advice. 

Among the 
recommended 


CHIONIA 


A Preparation of Chionanthus 
Virginica 


has won a position of promi- 
nence. It has been in use for 
so many years that practi- 
eally the entire profession is 
acquainted with its value as 
an hepatic stimulant. Prepar- 
ed exclusively for Physicians’ 
Prescriptions. 

* 


several agents 


| 
| 


* * * 


It is a fact that the combina- 
tion of the five Bromides of 
Potassium, Sodium, Ammon- 
ium, Caleium and Lithium 
presented in a pure and elig- 
ible form has decided advan- 
tages over the single salts. It 
is also a fact that the bromide 
treatment can be pressed to 
much greater extent through 
the use of 


PEACOCK’S 
BROMIDES 


than is possible with 
single salts. 

Each fluid drachm contains 15 
grains of the purest bromides 
of potassium, sodium, ammon- 
ium, calcium and lithium. 
SSSSSSSSSSESSeEeeeeeeteeeeeseeee 
We will be glad to send a lib- 
eral sample of either or both 
of the above products to any 
physician returning this cou- 
pon with his Prescription 
blank. 

(..) Chionia. 

(..) Peacock’s Bromides. 


Peacock Chemical Co. 
St. Louis, Mo. 


the 


























Tours and Cruises-- 
(Concluded from Page 44) 
Switzerland’’ in color. The back 
of this map contains illustrations 
and descriptions of various places 
of interest. Address Swiss Federal 
Railways, 241 Fifth Avenue, New 

York, N. Y. 


7 = = 
A little booklet entitled ‘‘To 
Ireland and Scotland’’ has been 


published by the Anchor Line, 25 
Broadway, New York. This con- 
tains a map ‘showing route taken 
through the Firth of Clyde, a num- 
ber of handsome illustrations in 
full color and a list with deserip- 
tious of the more important places 
of interest. Copies on request to 
the Anchor Line. 


Health Examinations, the 
Public and the Doctor 
(Concluded from Page 17) 

We wish everyone in our com- 
munity to profit by this new serv- 
ice which reaps the fruits of recent 
medical progress. No one 
old, and no one too young. 

The health examination consists 
of a scrutiny of hereditary influ- 
ences and a search for those defi- 
ciencies and forerunners of illness 
which can be successfully combated 
if found early enough. It includes 
laboratory and other tests with full 
advice on exercise and dict. We, 
the physicians, feel free to ask you 
to avail yourself of this examin- 
ation because it will obviously be 
much more to your advantage than 
to ours. 

Do not take counsel of fear. It 
gives a splendid sense of security 
to know just where you really are 
and to know with certainty, just 
how to manage your life so that 
you will get the most out of it and 
have the least trouble. 

Yours for a long 
happy one, 


is too 


life and a 


Faithfully, 
So may it be. 


June, 1925 
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The Doctor and His 


Investments 

(Concluded from Page 20) 

give listed bonds a decided advant- 
age. A bank has not the time or 
personal interest to investigate, as 
q purchaser should, the character 
of collateral security. From the 
nature of commercial banking, per- 
sonal credit is the specialty; collat- 
eral credit or credit instruments 
are secondary. The bahk or the 
trust company looks upon listed 
securities as authentic; reference is 
easy to current quotations as the 
basis for appraisal and _ loan. 
Therefore listed securities are, in 
general, more acceptable. In taking 
them the bank moves along the 
line of least resistanee; the loan 
clerk has less thinking to do, 

The bulk of bonds purchased by 
national banks and insurance com- 
panies should be currént,—perhaps 
listed. Instant marketability may 
mean much to them. Sut why 
should the treasurer of a univer- 
sity, or the trustee, or the private 
investor who is debating whether 
» shall buy bonds or real estate, 
pay the higher price of converti 


bility? He has no grievance if it 


takes him six months to find 

| ve for his business block at a 

ir price. Simply because bonds 
paper and represent no tangible 

property he should not confuse 


slow convertibility with invest- 
ment merit, 

The greatest need of most peo- 
ple and institutions which buy for 
pure investment is the highest re- 


n compatible with good seeurity. 
Very few listed bonds meet this 
requirement. 

Irate Doctor (shoving up his 
window to see who is causing the 
Tapping on the door): “Well?” 
Voice (from below): “No, da—n 








it, Sick!” 
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Analgesic 
Antipyretic 
Agreeable 


Safe 


Atoquinol 
“CIBA” 


Inhibits the Production of, 
and Augments the Elimin- 
ation of, Uric Acid 
Relieves Pain, Reduces 
Temperature, and Opposes 
Inflammation, Without 
Depressing the Heart, Dis- 
turbing Circulation, 
Deranging Digestion or 
Irritating the Kidneys. 
The physician who prescribes 
ATOQUINOL, ‘‘ CIBA?’? in 
Gout, Rheumatism, Neur- 
algia, Neuritis, Sciatica, 
Migraine, Headache or to 
relieve the aching of grip or 

reduce fever, 


GETS RESULTS. 


Please send me specimen and 


literature on ATOQUINOL, 
‘*CIBA’’ 


138 WASHINGTON STREET 


| NEW YORK CITY 
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Vacationing With A Camp Trailer 


(Concluded from Page 23) 


I can most heartily endorse this 
method of getting away from home 
for vacation purposes and I am 
very strong for the auto camping 
trailer. If physicians are attracted 
to this beautiful section with its 
great variety of scenery, I would 
suggest that they write to the East 


Michigan Tourist Association 
Bay City, from which they will ge 
further information on éverythi 
connected with vacations in Michi 
gan. Physicians who are lookin 
for a delightful way to spend theij 
vacation in the great out-of-doo 
should consider this plan seriously, 


The Fable of the Over-Kind Physician 


(Concluded on Page 26) 


all over Town what a Wonderful 
Doctor Windjam is, and how he’ll 
Get the Money to pay him even if 
he has to Mortgage his Home—that 
Service like His is worth Going in 
Debt for. And on the Side he tells 
People that he had to Discharge you 
from the Case—Too Slow, or too 
Behind the Times or Something of 
the Sort.’’ 

The Doctor thought for some 
time—at first bitterly, and Finally 
he said to Himself: ‘‘I did not do 


my Duty by my Patient. I could 
have Cured her—I doubt if Wind 
jam will have the Patience to do 
—in so Non-spectacular a case. 
I had made them Pay for my Se 
ices I should still have the Case an 
should have had much better Cg 
operation. The same Thing h 
Happened to me Before, and my Ex 
perience should have Taught m 
the: 

MORAL: ‘‘MOST PEOPLE AP 
PRECIATE ONLY THAT WHICH 
COSTS THEM SOMETHING.’’ 


Obstinate Dropsy of 
Cardiorenal Origin: 


NOV ASUROL 


Trademark Reg. U. S. Pat. Off. 


Generally acts promptly and profusely when 


less potent diuretics fail. 


Employed by intra- 


muscular and intravenous injection. 


SUPPLIED in 1.2 c.c. Ampules, boxes of 5. 
Pamphlet on request 
WINTHROP CHEMICAL CO., Inc. 


117 Hudson Street 


New York, N. Y. 











